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AN ADVERTISING FEATURE

COUNTERS from previous page

1 Try to project your future hous-
ing needs.

Whether you’re 25 or 65, it can be
tough to plan for your future housing
needs. But attempting to look ahead is
worth the effort, Nash says.

He encourages homebuyers to plan
ahead at least three to five years.

“People nearing retirement have a lot
to consider when choosing a house. At
this age, problems with health or mobility
can surface at any time,” Nash says.

On the other end of the spectrum,
Nash says couples with young children
should think ahead to when their kids
will be pre-teens or teenagers. Those for
whom affordability is a major issue may
wish to choose a two-story house with
extra bedroom space for the changing
needs of their offspring.
2 Factor in the investment

potential for ownership of a one-
level house.

Now that the oldest boomers are well
into their Medicare years, Nash says
demand is increasing for single-floor
living among pre-retirees and retirees.
The result: ownership of one-level homes
should prove a good investment over
time, so long as they’re located in popular
neighborhoods.

“No doubt the market for ranch hous-
es will intensify in the future. Buying a
one-story house in an area where they’re
in short supply should be an especially
good deal,” Nash says.

But he notes that some retired home-
buyers prefer to buy a multi-level house
where their grown children and grand-
children can be comfortably accommo-
dated during overnight stays or vacations.
3 Think through the advantages of

a second-floor “hideaway.”
Perhaps you already work from home

or expect to start doing so in the next
few years. If so, Nash recommends you
consider the advantages of a second-story
office where you can concentrate with
few interruptions. For similar reasons,
many homeowners enjoy a tucked-away
upstairs room where they can pursue a
hobby.

“It feels good to have a space where
you can leave your projects all spread out

without anyone bothering you,” he says.
Another less-than-obvious advantage

of an upper-level retreat: you’re fur-
ther from the temptations posed by the
high-calorie snacks that call out to you
from the kitchen.
4 Avoid any property that requires

you to build an addition.
What if you’re over 50 and starting to

suffer from osteoarthritis in your knees
and hips, yet still wish to purchase a
traditional two-story place? Should you
consider buying a vertical property with
the intention of building on a first-floor
master suite later?

That’s usually a poor idea, according
to Nash.

“Getting an addition done will likely be
more costly than you imagine and take six
months or longer to complete,” he says.

Of course, one-level houses aren’t to be
found in every community. However, if
you’re sure a one-story house is your best
choice, Nash suggests you look at com-
parable neighborhoods to the one you’ve
targeted to locate a property that’s “turn-
key ready.” Or find a two-story place that
already has a first-floor suite built in — an
increasingly common feature in newly
constructed houses.

“But always remember that location
should be the top element on your selec-
tion list,” Nash says.
5 Differentiate between your life-

style and that of your parents.
Maybe you were raised in a family

that always lived in two-story colonials.
Though you’re emotionally geared toward
buying this type of home, you intellectu-
ally realize that the simplicity of one-level
living is better suited to your busy life-
style.

If that’s so, Nash recommends you step
outside your comfort zone and envision a
different picture of your ideal lifestyle.

“We all have to break from our fam-
ily traditions at some point. The good
life isn’t about replicating your parents’
choices. It’s about embracing what brings
happiness to you and your loved ones,”
he says.

To contact Ellen James Martin, email
her at ellenjamesmartin@gmail.com.
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especially noticeable at the seams once
installed. The Aylwards chose granite
because its non-uniform striations offered
texture without being overly busy. Consider
the backsplash, too, Ann said. A lively pat-
terned tile backsplash needs a more subtle
countertop. A standard 4-inch-tall granite
backsplash usually is more economical than
tile. She also cautions against picking an
unusual color.

“If you want something funky, go with
a funky backsplash,” she said. It’s easier
to change if you tire of it years later or sell
your home.

The Aylwards chose a high-level artistic
granite for the coffee bar in a highly visible
spot and extended the granite backsplash all

the way up tomeet the top cabinets. Rather
thanmatch a specific pattern of granite to
designated cabinetry, they chose either light
or dark granite, depending on the room.

Some customers hire an interior design-
er solely to shop with them for counter-
tops. Friend has learned to guide without
judging.

“Everyone always asks me what I think,”
he said. “That’s tough, because it comes
down to what they like. I’ve installed coun-
tertops when I thought, ‘Why the heck did
they pick that out?’ And after it’s installed, I
think, “Wow, that looks great.’ ”

With research, thought and planning,
you canmake a rock solid decision about
countertops.

CONSIDER THIS
Rely on reputationmore than price.A company that offers to do the work at a deep discount
may be using thinner slabs. The standard thickness of a slab is 3 centimeters (about 1¼
inches). A company that prides itself on customer service likely will be more accountable
should a glitch occur.
Learn the levels. Stone has five price categories ranging from Level 1, the least expensive, to
Level 5, the top of the line.
Understand the quote.Does it cover removing and hauling away existing counter? Supplying
an undermount sink? A backsplash? Your preferred edging? Drilling holes for a sink, faucets
and cooktop? Reconnecting the plumbing? Make sure you have the “out the door” price.
Ensure insurance.Ask to have the company’s insurer send you proof of coverage.
Bring your phone and a cabinet drawer. Take pictures of slabs you like, then look at the pho-
tos at home in the room where you will install the stone. Take a cabinet door or drawer to the
showroom to see how the stone will work with your cabinetry.
Select stone before cabinets. If you are refinishing cabinets, install the granite first. Seeing
the stone in the room’s normal lighting may affect your cabinet decision.

Bella the dog poses in the Aylwards’ brand-new, spacious kitchen with granite countertops.
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Ask us about our
convenient in-house
mortgage services

1330 Hathaway Road
Budleigh

$724,500 Web ID 1990395
Montie Smith 919-880-7673

3132 Eton Road
Budleigh

$925,000 Web ID 1998518
Tiddly Whitehead 919-601-5050

1436 Dixie Trail
Sunset Hills

$535,000 Web ID 2020147
Meredith Bell 919-332-4416

205 Terrell Drive
Terrell Plantation

$339,000 Web ID 2007475
Bud Kiger 336-469-0503

3309 Darien Drive
Darien Place

$1,150,000 Web ID 2015227
Lanse Houston 919-961-7788

2705 Cooleemee Drive
Anderson Heights

$699,900 Web ID 2013346
Graham Young 919-345-5500

1627 Saint Marys Street
Hayes Barton

$850,000 Web ID 1996615
Laura Bromhal 919-601-1616

5001 Rembert Drive
Brookhaven

$449,000 Web ID 2018455
Elaine Kennedy 919-605-2636

204 Ramblewood
Ramblestone

$299,900 Web ID 2016437
Laura Bromhal 919-601-1616

10716 Trego Trail
Trego

$1,072,582 Web ID 1972697
Cindy Faltisco 919-539-6463

3906 Bending Birch
Wyndcroft

$675,000 Web ID 2000502
John Merriman 919-271-0017

10037 Sycamore
Leesville Forest

$825,000 Web ID 1993943
Barbara McInnes 919-413-0864

4704 Rampart
North Hills

$350,000 Web ID 2018242
Alan Murray 919-601-7778

328 Edgecroft Way
Park Grove

$214,900 Web ID 2017972
Jesus Ibanez 919-518-5156
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