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SAT 7/25, 8a-12p. Clothes, misc, household.
No early birds PLS. 8101 Calais Ct. RAL.

805 MISTY ISLE PLACE Tools, hshld
electr/plumb; household items, some
furnt, collectbls; kids, crafts, jewlry and
SOMUCHMORE!!!,Saturday,8AM-?

12445 NORTH EXETER WAY,
DURHAM,NC27703
HarringtonPinesSubdivision

Sat,7a-Noon

Husband says no more shopping until
someof thisgoes

Kids & Baby toys, books, games,
equipment; Christmas decor;
Household items & Home Decor;
Books;Electronics&Gadgets;Stereo
equipment; TVs; Tools; Clothing:
baby girl/toddler, women and men’s
clothing; Wood kitchen table; and
LOTSof itemspriced$1or less!

BORDER COLLIE -- For the love of the
breed. Ready 8/12, reg., beautiful mark-
ings, tri-colored: blk, white, tan, please
call 252-299-6909

HAVENESE PUPS AKC - Health guaran-
teed. Ready Now! 919-400-9117.

PRIVATE 2169 SQ FT RANCH, 4/5
Bed/Office, 2 full baths, 2 kitchens, double
gar, on 10 acres, halfway between Apex &
Sanford off US 1, $279,900, 919-776-6654.

3BR/ 2BA, 2000 SQFT, 2-STORY, 1.5 acres,
stocked pond, tons of storage, all appli’s &
spa convey, hardwd flrs in 3 rooms, 2-car
gar, sec sys, all BRs on 1st flr, very quiet
wooded area. $219,700, $1.10 sq ft, come
see me, 4102 Geneva Dr, Franklinton. Up-
grade package avail. Call 919-972-8448.

BADINLAKEWATERFRONT!

1.5 hr from Raleigh. Great views, dock.
Justbringtheboat!$464,900336-255-0723

SANFORDOPEN8/2-2:00-4:00

107McLeodDr330000
9194998635LindaVance0207@gmail.com

SUNSET BEACHSINGLE FAMILY
HOME Fixer/Upper-great for
Fisherman/Carpenter/soldASIS
910-579-9638carolinatrvl@atmc.net

VALLE CRUCIS VACATION HOME

Beat the Heat! Like new Log Home with
acreage. This 2,263 sf home is move in
ready with furnishings included. Price of
$395,000 is adeal!! Call TeamRice /Aceto
Brokers (828)263-8711 www.brri.net
MLS#191419

BY OWNER, 3BD/2.5BA, deck, 2 mi from
Crabtree, .5 mi from Glenwood Ave, low
maint & efficient, $105,000, 919-523-7622.

NICE N RAL TOWNHOME. 3BR/2.5BA,
Plant shutters, 1st flr mstr, 1 car gar,
great loca, 3200 Philmont Dr, Ral, 919-741-
8115. Open House: Sat, 7/25/15, 11-4 p.,
Sun, 7/26/15, 1-4pm, $254,000.

BEAUTIFUL 1.29 acre lot in prime Blow-
ing Rock location, wooded w/stream, ad-
jacent Moses Cone prop, off Blue Ridge
Pkwy, $129,000, contact Jerry Starnes,
Blowing Rock Real Estate, 828-295-8485.

BEACH PLACE FOR SALE Salter Path.
Cute, clean. Paradise Bay Mobile Home
Hideaway, D-6., $28,000 252-247-5478.
rdbnancy@bellsouth.net919-280-4492

4BR/3BA, FUQUAY, Large bonus, 2 car ga-
rage, 2,210 sq ft, close to gym, pool,
schools, shopping & restaurants. $1550 mo.
No pets/ smoking. 919-605-3297.

GARNER 3BR/ 2BA, LR, kitc, some furn
incl. $1500 incl util’s. Call 919-675-0073.

SMOKETREE SUBDIVISION - N. Raleigh
3BR/ 2.5BA. $1000 mo. Call 919-344-6631.

VERY NICE 3BD/1BA single family be-
tween Ral & Wake Med near Roberts Park,
ideal for retired couple, 919-457-2473.

APARTMENTS FOR LEASE - LITTLE
RIVER COMMONS. NEWLY

RENOVATED! LITTLE RIVER
COMMONS, ZEBULON - 2BR, 1.5BA apt
(2 stories) - $635/mo. CALL PARRISH

REALTY (919)269-5586

2 BEDRM / 1 BA apt in Quadplex close to
downtown, Master Bedrm has his & her
closets, $625 rent & $625 dep, $25 applica-
tion fee, water included, Section 8 accept-
ed, close to day care & bus line 919-755-0590.

Gorman Place Leasing Office
1810-A Gorman Street, Raleigh, NC 27606
OPEN TODAY From 10-4 Call for more in-
fo. 919-851-6665 www.tarheelcos.com

4 BEDROOM / 3 BATH / 3 STORY
TOWNHOUSE Newly renovated 4
Bedroom - 3 Bath - 3 Story Townhouse
located in North Raleigh in a very nice
community with a swimming pool. No
pets, background check required with a
deposit of 1300.00 and 1st month rent due
upon rental. Email or call for pictures or
to schedule a viewing. $130,000
ahmad@graduatecustompainting.com
919-672-2927

A BUSLINE LOCATION. Share BA/
kitchen. Downtown. 919-787-8287.

A CABLE-READY ROOM! Utilities includ-
ed. Call 919-422-8043.

N. RALEIGH- No smoking/ pets. Shared
BA, cleaning svc. $150/wk. 919-760-5735.

ON BUSLINE - CLEAN, furnished, kitchen
privilege. $125/week & up. Call 919-801-7771.

ROOM FOR rent incl kitchen area, priv
bath, all utilit., $500/mo, 919-618-5010

ROOMMATEWANTED house to share in
Durham. 10 minutes from Briar Creek in
Ral. UTL are incl $630/mo
triffieogara@ymail.com919-928-7618

A RIVER RUNS THRU IT IN NC. 3 acres
with 2 bedroom/ 2 bath log cabin. Huge
screened porch, fireplace, one-level.
$159,900. Hurry! 866-738-5522

BOAT SLIP FOR SALE 20-35’ Secure,
power and water. Dockside Yacht Club.
MHC $55,000OBO 919-459-2601

CARTERET COUNTY, Harker’s Island.
12,500 SqFt lot w/ 3BR/ 2BA Singlewide
Mobile Home with Back Bay waterview.
$124,900. Call 252-728-0580.

MOREHEAD BEACH HOME near sound,
$149,000. Pictures/ info. 252-422-1805

MOTEL FOR SALE in N. Myrtle Beach,
SC. Pool, great location, positive Cash
Flow! Principles only! Call Ken Wells,
Coastal Business Brokers, 843-241-4676.

WILMINGTON LANDFALL SUBDIV.
Newly renovated lakefront estate home w/
5BR, 4.5BA, 4500+ sf, 170’ of lake frontage
w/extraordinary views. Open flr plan, front
-to-back gourmet kitc. Patios & decks ga-
lore. Full refundable membership avail.
Call for details. Owner/broker. 910-233-2125.

WRIGHTSVILLE BEACH NC
Ocean Front 3BR. 3BA. 2 Master
Suites. 1/10th Private Ownership
$129,900. Call 910.620.2570 for details.

KERR LAKE - RENOVATED 4BR/2BA
Manufactured Home on 1.25 acre lot, 24x30
wired workshop, golf cart path down to
waters edge. Dock permit on-hand. Price
Reduced! $119,900. Call 252-432-0510.

LAKE GASTON Free Map & Guide South
Shore Realty 800-284-7774
www.SSRLG.com

N. MYRTLE TILGHMAN Beach & Raquet,
3BR/2.5BA, pools, & tennis 919-477-3010.

’89OAKWOOD mobile home, 14x70, 2BD/1.5
BA, in very good cond, $7200, 252-657-8929

1900 SQ FTDWMHBUNNNC 4BR, 2BA,
deposit/ref’s req’d. Call 919-496-6172
waltershirleyf@embarqmail.com

SNGLWIDE 2BR, 2BA, No pets, Dep &
ref’s req’d., $675. 919-266-3318, 919-601-6119

150+/-ACRESFRANKLINCO/HWY401

Judicial Sale on 7/17/15 12:00pm @ Frank.
Co.Courthouse, (919)710-3146

5.88 ACRES FOR SALE, 1052 Old Halifax
Rd, Zebulon, NC 27597. Well & Septic tank
on property. Call 919-562-0111.

I PAY QUICK CASH for your land, farm,
or other Real Estate 919-614-8484 anytime.

3.5 AC comm. Campbell University/ Buis
Creek, NC Intersection of US 421 & SR 2009.
Sell/ Lease. $145K, Owner finan 919-614-8484

GOLDEN INVESTMENT OPPORTUNI-
TY! Ahoskie. 8 Unit Apt. $600,000. 6 Unit
Apt. $450,000 and 3BR, 2BA Brick home,
$125,000 or ALL 3 for $1.1 mil. 252-332-4715.

MOTEL FOR SALE in N. Myrtle Beach,
SC. Pool, great location, positive Cash
Flow! Principles only! Call Ken Wells,
Coastal Business Brokers, 843-241-4676.

3038 SQ FT Prof Bldg, near Glenwood S at
Jones/St. Mary’s St, updatd int. 919-219-6136

GREYSTONE VILLAGE DENTAL
OFFICE FOR LEASE Dental office for
lease at Greystone Village. A great
location and beautiful setting available to
a SPECIALIST summer 2015 OR opens to
aGENERALDENTIST Jan 2016. Ground
floor (no steps), direct entry, 1870 sq ft, 5-
6ops, central N2O2, Large Visible
Signage, lots of windows, light and airy.
Patients love this office that has
supported 2 very successful dental
practices since 1987 (current dentist
movingaspracticehasgrownsogreatly).
Central to many neighborhoods; area
continues to grow. 901 A Paverstone Dr.
Greystone Village Office Park. Easy to
find at the intersection of New and Old
Leadmine Rds near Sawmill Rd across
fromGreystoneVillageShoppingCenter;
Veryconvenient toNorthHills&Crabtree
Valley; directly b/t 6 Forks and
Creedmoor Rds. & inside I540 but close to
I540andI40.ThankYou!Contact:
Dr.Salem
Email:ronsalemdds@nc.rr.com
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A home-buying couple in their 50s
had a heated dispute about whether to
buy a one- or two-level house.

“There was a lot of drama for these
two. The husband wanted a grand,
opulent two-story mansion ... But his

wife wanted the ease
and convenience of a
less showy one-level
house,” says William
Wegener, the real
estate broker who
assisted the couple.

In the end, the
woman’s preferences
prevailed.

Wegener says that disputes about
whether to buy a horizontal or vertical
house like the one above are hardly
infrequent.

Sandy Jurich, another veteran broker
who works solely with home purchas-
ers, tells of a couple with whom she
worked who never reached agreement
about whether to buy a vertical or hori-
zontal house.

“Finally they just threw in the towel
and divorced,” says Jurich, who’s affil-
iated with the National Association of
Exclusive Buyer Agents (naeba.org).

Mark Nash, a longtime real estate
broker and author of “1001 Tips for
Buying and Selling a Home,” says
homebuyers who have mixed feelings
about housing styles should make sure
they visit at least two horizontal proper-
ties and two vertical ones.

“Picking one over the other can be a
huge decision with significant implica-
tions for how you live,” Nash says.

Here are a few pointers for buyers:

newsobserver.com/homes

send professional announcements to for real estate advertising information call
laura pittman at renotes@newsobserver.com jennie portillo, 919-836-5711

Inspiration can pop up in the most
unexpected places. Ann and Stephen
Aylward, in the process of designing
their new home, had collected ideas
for years frommagazines, home shows
and vendors and tradesmen in the
construction industry. While catching
a show at the Lumina in Chapel Hill,
they stopped at the theater’s wine bar,
and its granite countertop caught their
attention.

The Aylwards told Josh Friend,
owner of Carolina Countertops, about
their find. He stopped by the theater
and knew right away where to get the
stone. Now the granite serves as the
countertops throughout their kitchen.

Quarried stone— granite, quartz
andmarble— can transform any room
from ordinary into elegant by the end
of the day. More than a pretty face,
granite is low-maintenance, durable
and surprisingly affordable. Home
sellers know an investment in quarried
stone boosts the value andmarket-
ability of a home. Even inmid-priced
homes, buyers today expect to see gran-
ite in the kitchen and perhaps the baths
and closets as well.

Several of Carolina Countertops’
customers have been homeowners
readying their place for sale.

“A lot of people who put in granite
or quartz because they are interested in
selling their home say they wish they
had done it sooner so they could enjoy
it before they sell,” Friend said.

The Aylwards built their dream
house, a contemporary timber home,
last year on acreage along the edge of
Carrboro. Natural materials featured
prominently in their design. They used
five types of wood for the flooring,
beams and cabinetry and almost as
many different kinds of granite for the
kitchen, coffee bar, baths, closets and

in-law apartment.
Ann, who works with contractors

through her job at a national home-im-
provement retailer, knew to start the
countertop selection process by first
choosing a fabricator, a company that
buys stone, cuts and polishes it and
installs it. She and Stephen selected
Carolina Countertops because Friend
came highly recommended.

Though the Aylwards were comfort-
able browsing granite yards on their
own, Friend typically accompanies his
customers to granite showrooms in the
Triangle. Fabricators typically have no
exclusive relationship with any dealer.
Friend gets a sense of what his custom-
er wants and starts with the dealer he
expects will have that material. Usually,
he gets it in one.

In his initial meeting with a pro-
spective customer, Friend explains the
pros and cons of the three main types
of stone.

Granite is rock from the earth and,
as such, has natural veins of color that
form an irregular pattern. Usually it is
less expensive than quartz or marble,
though price depends on the rock’s
source and rarity. Porous, it should
be sealed annually, which requires
rubbing an inexpensive lotion over the
surface. Once installed, granite is vir-
tually indestructible by everyday use.

Quartz is a manmade blend of 93
percent rock and 7 percent epoxy.
Generally more costly than granite or
marble, it has a consistent pattern. It
does not have to be sealed, but untend-
ed spills will stain. High heat from a
pan taken from the stove could damage
it. Quartz resists chipping and holds
less risk of breaking during installation.

Marble is a mineral and thus is
soft. Friend doesn’t recommend it for
kitchens because it scratches and stains

easily. Save it for baths or decorative
areas, he said.

“The choice comes down to look,”
Friend says. “Do you want something
plain with no distraction? Choose
quartz. Do you want natural move-
ment? Go with granite. And what’s
your price point?”

Once at the granite yard, inspect
the slab for any obvious flaws. Ann
Aylward recommends confirming the
yard has enough of the stone you select,
especially if you have a large area to
cover or choose a rare granite. Slabs
from different lots can have different
striations or shading that would be

AN ADVERTISING FEATURE

Countertop selection key to a new kitchen
By Nancy E. Oates, neoates@earthlink.net

COUNTERS continues

SMART MOVES

Choosing between a
one- and two-story
house to purchase

SMART continues

Ellen James
Martin

The Aylwards chose a high-level artistic
granite for the coffee bar and extended the
backsplash to meet the top cabinets.

PHOTO BY NANCY E. OATES

You’ll find everything you
need on allentate.com.

Complete. Accurate. Timely.

MORTGAGEGUIDE
Raleigh News & Observer

Institution APR Rate / Fees Product Rate Points Fees % Down APR Phone Number / Website NMLS # / License #

Legend: The rate and annual percentage rate (APR) are effective as of 7/22/15. © 2015 Bankrate, Inc. http://www.interest.com. The APR may increase after consummation and may vary. Payments do not include amounts for taxes and insurance. The fees set forth for each advertisement above may be charged to open the plan (A) Mortgage Banker, (B) Mortgage Broker, (C) Bank, (D) S & L,
(E) Credit Union, (BA) indicates Licensed Mortgage Banker, NYS Banking Dept., (BR) indicates Registered Mortgage Broker, NYS Banking Dept., (loans arranged through third parties). “Call for Rates” means actual rates were not available at press time. All rates are quoted on a minimum FICO score of 740. Conventional loans are based on loan amounts of $165,000. Jumbo loans are based
on loan amounts of $435,000. Points quoted include discount and/or origination. Lock Days: 30-60. Annual percentage rates (APRs) are based on fully indexed rates for adjustable rate mortgages (ARMs). The APR on your specific loan may differ from the sample used. Fees reflect charges relative to the APR. If your down payment is less than 20% of the home’s value, you will be subject to
private mortgage insurance, or PMI. FHA Mortgages include both UFMIP and MIP fees based on a loan amount of $165,000 with 5% down payment. VA Mortgages include funding fees based on a loan amount of $165,000 with 5% down payment. Bankrate, Inc. does not guarantee the accuracy of the information appearing above or the availability of rates and fees in this table. All
rates, fees and other information are subject to change without notice. Bankrate, Inc. does not own any financial institutions. Some or all of the companies appearing in this table pay a fee to appear in this table. If you are seeking a mortgage in excess of $417,000, recent legislation may enable lenders in certain locations to provide rates that are different from those shown in the table
above. Sample Repayment Terms – ex. 360 monthly payments of $5.29 per $1,000 borrowed ex. 180 monthly payments of $7.56 per $1,000 borrowed. We recommend that you contact your lender directly to determine what rates may be available to you. To appear in this table, call 800-509-4636. To report any inaccuracies, call 888-509-4636. • http://newsobserver.interest.com

Check rates daily at http://newsobserver.interest.com

3.892%
Rate: 3.875 30 yr fixed 3.750 0.375 $750 20% 3.818

15 yr fixed 3.000 0.000 $388 20% 3.034

15 yr fixed 2.750 1.000 $750 20% 2.960

30 yr jumbo 4.375 0.500 $799 20% 4.433

877-801-1769
NMLS# 1091858

Points: 0.000

Market Consulting
Mortgage, Inc. 30yr Fixed APR

Fees: $338 http://www.macmtg.com/quote

% Down: 20%

3.919%
Rate: 3.875

15 yr fixed 3.000 0.000 $875 20% 3.076

5/1 ARM 2.875 0.000 $875 20% 3.018

7/1 ARM 3.250 0.000 $875 20% 3.173

877-629-3839Points: 0.000 LIC# 85044

AccessOne Mortgage
Company, LLC 30yr Fixed APR

Fees: $875 http://www.accessonemortgage.com

% Down: 20%

Charles Holt &
Associates, Inc

3.800%
Rate: 3.750 30 yr fixed 3.625 1.000 $806 20% 3.747

15 yr fixed 2.875 0.000 $806 20% 2.945

15 yr fixed 2.750 0.500 $545 20% 2.869

20 yr fixed 3.750 0.000 $40 20% 3.820

877-424-2616Points: 0.000 B-112473

30yr Fixed APR
Fees: $1012

% Down: 20%




